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Holiday Plant Sale
Every year the Stamford Agriscience Program hosts
their Holiday Plant Sale. We sell everything "holiday,"
including hand-made wreathes, assorted poinsettias,
centerpieces, and cemetery pillows & blankets.
Students come in on the two Saturdays and work
the sale by either greeting customers, checking
people out, wrapping poinsettias, giving prospective
student tours, or giving care advice for the plants. In
the weeks prior to the sale, our students spend time
setting up the poinsettias, tying the wreathes to be
decorated, decorating the wreathes to be displayed,
and putting together display tables and
centerpieces. This is one of our biggest events for the
public, and teaches the students customer service,
sales skills, leadership, and teamwork.

DECEMBER CHAPTER
MEETING

Jeff Cordulack, a representative from NOFA,
the Northeast Organic Farming Association,
came to speak to our chapter about
Organic Carbon Restoration. He presented a
video explaining what carbon restoration is
and how it works. He says that it's one way
we can reverse the effects of climate
change on our planet, and it only takes a
change to farming techniques. This gave
our chapter an eye-opening opinion on an
issue many cease to understand. It raised
many questions and promoted creative and
critical thinking. Some students thought the
idea was amazing, while some more
skeptical, wondered how farmers could
change their ways of farming depending on
the crop they're producing and how the
change in soil might effect the growth.
Despite the conflicting opinions, our
students were well engaged and taking in a
lot of knowledge.

January Chapter
Meeting

Victoria Jaffery, from the Stamford Museum and
Nature Center, spoke to our chapter during our
January FFA Meeting. She introduced the type of
work she does for the organization and her daily
responsibilities around the farms. This was a great
opportunity for our students to learn about an SAE
position and get some insight on what they would
be doing if they volunteer at the Nature Center.

Ms. Cipolla teaching her and Ms. Martin's Ag 2
class about how to foil and wrap poinsettias. This
is an integral part of our Holiday Shop event
because after the customer buys the plant, they
choose the color of foil they'd like, and we put it
on. Then, to complete to purchase, we wrap the
poinsettias to make sure the cold weather
doesn't affect them.

Star SAE
Freshman John Klym loves to fish, and what's a
better business than having one where you're
doing what you love? His SAE in
entrepreneurship based and here is how he
got into the world of lure sales.
"I created Robs Custom Lures when I saw how
unfairly priced other custom lures were and I
figured out it wasn’t all that hard to do. The
way that I do it is pretty simple. I buy the lures
unpainted and use an airbrush to paint them.
Another reason I thought about making a lure
business is because by going to a regular
tackle supplier, you don’t get the
customization that you may need, and with
my business, I can create whatever the
customer wants. My future plans are to get my
products into tackle shops around the
country." -John Klym

Instagram: @robscustomlures
This lure is available to buy online for only $5. A
comparable one from a retail fishing shop can be as
high as $20! See robscustomlures.com.

Tips for a Job
Interview
With the warmer seasons nearing,
now is the time many students
start looking for part time jobs or
summer positions, either for their
SAE hours or some extra cash.
But, how do you secure that
position even if you’re a student
without much experience? You
have to nail the interview! And
how do you do that? Well, thanks
to our Agribusiness Management
course we offer in our program,
we can teach you the right skills
and techniques needed to
succeed in your interview.
Here they are:

3. Dress for Success

1. Conduct Research on the
Employer, Hiring Manager, and
Job Opportunity

10. Thank Interviewer(s) in Person, by
Email, or Postal Mail

2. Review Common Interview
Questions and Prepare Your
Responses

4. Arrive on Time, Relaxed and Prepared
for the Interview
5. Make Good First Impressions
6. Be Authentic, Upbeat, Focused,
Confident, Candid, and Concise
7. Remember the Importance of Body
Language
8. Ask Insightful Questions
9. Sell Yourself and then Close the Deal

For more information, go to:
https://www.livecareer.com/career/advice/
interview/job-interview-tips

"Everything you’ve ever
wanted is on the other side
of fear."
- George Addair

